2025
CAMP CARDS
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Fund Your Adventure
Sell Camp Cards!
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*Sale begins
March 13, 2025

Sale ends
May 23, 2025
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The CAMP CARD sale is
designed to help Scouts
earn their way to camp
and help the unit
purchase items to ensure
a positive Scouting
experience. Units will
earn 50% commission on
each $10.00 Camp Card
sold. In 2024, more than
$132,000 was raised to
support Scouting
throughout the Las Vegas
Area Council.
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« Check with your unit on their specific sale
timeline.

150 Club

All Scouts who sell 150 CAMP CARDS or more by May 23,
2025 will become a member of the 150 Club!

Scouts can select one (1) of the following packages:

« Registration for one (1) Scout to any 2025 Las Vegas
Area Council Day Camp.

« Annual family membership to Las Vegas Natural
History Museum.

« Annual family membership to Discovery Children’s
Museum.

« $50 Gift Card to the Las Vegas Area Council Scout
Shop.
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Mid-Sale Incentive

All Scouts who sell a minimum of 75 Camp cards by April
15, 2025 will receive two (2) tickets to attend the May 2,
2025 Scout Night with the Las Vegas Aviators game vs.
the Tacoma Rainiers!
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More information on all these programs can be found at
scoutinglvac.org/camping



30-Day Sale Planner

Individual Pack/Troop sales period may differ.
Scout:

Total Goal:
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20 card goal = less than 1 per day
30 card goal =1 per day

60 card goal = 2 per day

90 card goal = 3 perday

120 card goal = 4 per day

150 card goal = 5 per day

Pro Tip: Wear your uniform and practice your sales speech.

Scout & Parent Guide

Practice your Pitch
Himynameis (First name only!) and I’'m earning my way to camp!

Can | count on your support?

Some of the offers on our 2025 Camp Card are (picka

couple).

Even if the customer says no, always say, “Thank you” and “Have a good day.”

Tips
« Follow the Scout Oath, Scout Law, and Guide to Safe Scouting at all times
« Make prospect list of all families & friends to ask
« Sellindividually at storefronts with your parent
« Wearyour Field uniform

Ways to Sell
« Storefront. Sign up and work shifts at high foot traffic locations (1 Scout per shift
performs best)
« Neighborhood. Go door to doorin your neighborhood. Make sure that you have
an adult with you and don’t go around after dark
« Work. Ask your parents to take cards with them to work to sell to their
coworkers.

Storefront Code of Conduct
« Thankthe store managers & employees for supporting Scouting!

« Setup table near exit door, or location specified by store

« Enhance the shoppers’ experience. Do not pester or be overly agressive with
customers

« Respect store equipment & merchandise

« Leave No Trace!

Wrap Up
« Thankyour customers
« Choose the prizes you want
« Turnincash and any unsold camp cards to your leader



